
COMPANY BACKGROUND
Founded in 1964 by Donald L. Bendetti and soon thereafter 
joined by partner John H. Barr, The Bendetti Company 
has been involved in the development, acquisition and 
management of commercial real estate in California and 
Nevada for over fifty years. Prior to IMS, Bendetti did not 
have a scalable technology solution in place for connecting 
with investors and processing distributions. Each quarter, 
Chief Financial Officer Aaron Weaver would manually 
compile and send out a report to investors through 
traditional mail services.

Leveraging IMS to Create Scalable Processes and Provide 
Investors with Timely Data and Insights

See how one client, The Bendetti Company, used IMS to automate manual 
processes so that they could effectively communicate with investors and scale 
the company.

KEY CRITERIA FOR TECHNOLOGY 
TO ADDRESS CHALLENGES
Recognizing that manual processes would impede 
company growth and prevented timely communication 
with investors, Bendetti began their search for a technology 
solution that would enable the firm to effectively scale, 
as well as provide their investors with transparency 
and accessibility. It was important to their team to find 
a platform that provided investors with real-time data 
regarding their investments and distributions, quick and 
easy access to their documents and distribution history, 
and a user-friendly portal online. 

Aaron Weaver
Chief Financial Officer

The Bendetti Company

“ IMS has been able 
to accommodate our 
different types of clients 
ranging from institutions 
down to friends and family 
investors. It’s worked 
out really well and our 
investors are very happy 
with it and comment on 
the professionalism it’s 
brought to our new deals. 



FACTORS FOR CHOOSING IMS
When it came time to evaluate and compare different 
investor management platforms, a critical factor for 
Bendetti was the ability to host and market multiple 
deals and to allow investors to invest capital in a way 
that was primarily self-service. In addition to running 
multiple syndications, selecting an application with an 
efficient waterfall distribution solution carried a lot of 
weight for Bendetti. Working with the sales team at 
IMS played a substantial role in immersing Bendetti 
into the platform and providing them the resources 
and tools to see how IMS can strategically help them 
reach their goals. The amount of preparation put 
into each presentation and knowledge of the IMS 
application built trust and confidence amongst the 
team at Bendetti in ways that competitors didn’t 
match. It didn’t take long for the team at Bendetti to 
realize IMS was the ideal solution with regards to the 
firm’s challenges and strategic goals. 

IMS has provided Bendetti with a platform where their investors can log in, browse new offerings, and 
complete the required documentation in an easy-to-use online dealroom without the same level of time 
commitment that previous methods required. IMS has allowed Bendetti to step up their professional 
branding and credibility amongst investors, which helps to build value and trust when it comes to 
capital raises. The support and engagement from the IMS Relationship Management team greatly 
impacted the success and confidence of Bendetti when presenting the platform to investors. “The 
team at IMS has been very accommodating and more than willing to tackle any type of question 
that has come up with our account.”

“ It didn’t take us long talking to other investor management 
software providers to realize that IMS was the best solution 
for us. The pricing structure, customer support, and platform 
features matched what we were looking for.
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EASILY SHARE DOCUMENTS 

With IMS, Bendetti can quickly 
and securely share documents 
such as K-1s and other offering 
documents at scale, saving hours 
of time compared to previous 
methods. 


